Jenave

TURN YOUR SALES TEAMINTO A

Quota-Crushing
Machine

Show Distinctiveness

Emphasize the importance of
R e e | showcasing uniqueness & industry
; expertise.

' Data-Driven
Decision Making

Implement data-driven strategies
and measuring what works.

Resilience to Rejection :

Encourage not taking sales rejections
personally.

/ Listen More, Talk Less

Q) Stress the value of active listening
. over excessive talking.

Nail the First 10 Seconds E
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Encourage mapping out a compelling

pitch to sales calls. /,

Use Scripts

Promote the use of well-prepared
scripts for effective communication.

Dedicate Time for %
Outbound Calls ~.

Maintain a calendar with dedicated
time slots.

' Leverage Automation

Leverage the benefits of automation
for prospecting and follow-up emails.

Connect with C-Suite

Encourage building connections
with key Decision Makers.

®

Get Started and Elevate Your
Team's Performance!

Y

 Measure & Adapt

Continuously analyze data and
adapt strategies.




